Business Partner Script
Hey ___________! If someone could show you a way to eliminate your wireless bill, would you like to hear more? Do you keep your options open to making additional $500 - $2500 without jeopardizing your current job, would you be interested in hearing more?

Do you have internet connection? 

***At this point, use the resources below. The less you say the better. Your prospect should get excitement from you and positive energy but not an explanation. Our business presentation will explain and answer their questions about the business. Yes, more questions will form as they watch the presentation however, it is best to address them after they have seen the presentation. I cannot stress this enough, let the presentation build your business and be the first time your prospect gets the full gamete of the presentation. 

Resources:

If it is Mon-Tues night, get them on the webinar at 9pm, www.seefmg.com. If they have the time to view the presentation right then, send them to www.1000eachweek.com . This is a site that is available 24 hours a day and is a 20 min business presentation. 

After they have viewed either site, you want to get them on the phone with your upline to answer any remaining questions they may have. Do not try to explain the business to the prospect; your goal is to expose them to the information. Let the presentation build your business, I promise you it will.  

In the front of your Freedom Notebook, you have the presentation. You are equipped to do one-on-one presentations and if you do them, you will see your business grow on your time. We have all these resources available for you to build on your time and not ours. Make sure you tell as many people as you can about your new business. Exposure is key and the more people you get exposed to your business, the more reps you will have and as a result, your organization will be massive.
